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abstract

Widespread public adoption of behaviors that can prevent the spread
of COVID-19 is key to controlling the infection rate. In a nationally
representative survey administered April 24 to May 11, 2020, we identified
psychological predictors of three preventive behaviors: social distancing,
practicing respiratory hygiene (such as hand washing and coughing into a
tissue), and mask wearing. All three behaviors were strongly predicted by
their perceived effectiveness and were moderately predicted by anxiety
about COVID-19 and by perceived behavioral norms. The perceived
effectiveness of social distancing also predicted the self-reported number
of exposures to people outside the household, and this relationship was
mediated by social distancing behavior. In other words, greater perceived
effectiveness of social distancing predicted greater compliance with
distancing recommendations, which in turn was linked to lower exposure.
On the basis of our findings, we suggest some actions that might
promote long-term adherence to preventive behaviors even if rapidly
shifting beliefs about the risks posed by the virus diminish the public’s
susceptibility to intervention.
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lowing the spread of COVID-19 depends

critically on the widespread and sustained

public adoption of preventive measures
recommended by health experts,’ on a scale
not seen in past disease outbreaks. Yet people
vary considerably in the degree to which they
engage in behaviors meant to limit the trans-
mission of infectious diseases, as is evident
during normal cold and flu seasons.? With the
devastating COVID-19 pandemic continuing,
an understanding of how to increase preventive
behaviors is arguably more critical now than
ever. Psychological theory and research can
help provide that understanding and suggest
ways to motivate the public to adopt and main-
tain preventive measures against COVID-19.

Past research indicates that the perceived effec-
tiveness of preventive behaviors, anxiety about
a threat (such as fear of catching or spreading
an infectious disease), perceptions of social
norms for preventive behaviors, and personal
experiences with a threat are primary drivers
for taking action and changing behavior in
response to public health threats.®>~® However,
investigators do not know which of these
psychological constructs are most predictive of
behavior change in response to the COVID-19
pandemic, nor do they know which constructs
correlate most closely with key recommenda-
tions of the Centers for Disease Control and
Prevention (CDC): namely, engaging in social
distancing (such as staying home whenever
possible and keeping at least six feet distant from
other people), practicing respiratory hygiene
(washing hands frequently; avoiding touching
the eyes, nose, and mouth; and coughing or

sneezing into a tissue), and wearing face masks.
Given that psychological theory suggests that
some people may reduce their preventive
behaviors as time goes by, leading to waves of
new infections in the following months,® finding
effective ways of reinforcing these preven-
tive behaviors is of utmost importance. In this
article, we present the results of a survey that we
administered during the pandemic to provide
insight into which psychological factors best
predict compliance with the CDC's recom-
mendations. Understanding these connections
can help to inform the development of effec-
tive interventions for promoting and sustaining
behavior change.

We conducted a nationally representative
survey over 18 days in late April and early May
2020 that examined (a) potential psycholog-
ical predictors of self-reported adherence to
the CDC-recommended behaviors of social
distancing, practicing respiratory hygiene,
and mask wearing; (b) self-reported effort to
perform these recommended behaviors; and
(c) the number of people (other than household
members) with whom respondents had contact
in recent days (representing violations of social
distancing and thus potential exposure to infec-
tion). Our results indicate that each of the three
behaviors is strongly predicted by its perceived
effectiveness, is modestly predicted by anxiety
about COVID-19 and by the social norm related
to the behavior, and is weakly predicted by
perceptions of the local environment (such as
the belief that the number of people sick with
the virus has recently increased in the respon-
dent’s local area).

Implications of Current Results for Policymakers

¢ Preventive behavior is predicted by the perceived effectiveness of the behaviors, anxiety about
COVID-19, and perceived social norms relating to the behaviors (descriptive norms).

¢ Policy messages can harness the powerful influence of descriptive norms by publicizing widespread

adoption of preventive behaviors.

e Public health and political leaders can solidify the social norms of social distancing, practicing respi-
ratory hygiene, and mask wearing by consistently messaging that those actions are necessary and
effective for controlling the spread of COVID-19.

e Although anxiety about COVID-19 predicts behavioral adherence, policymakers should be cautious
about using fear messages because previous research indicates that such messages backfire if they
do not also suggest actions to limit the likelihood of contracting the disease and infecting others.
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Because logic suggests that social distancing
behavior should reduce exposure rates, we
conducted a separate analysis of how the
psychological factor most predictive of this
behavior—perceived effectiveness—related not
only to compliance with distancing recom-
mendations but also to reported exposures. We
found that the perceived effectiveness of social
distancing correlated with fewer self-reported
exposures and that the link between the percep-
tion of efficacy and exposure is mediated to a
great extent by practicing social distancing. The
analyses we report in this article reveal correla-
tions, not causation. But the mediation finding
lends support to the intuition that belief in the
preventive power of social distancing leads
to reduced exposure as a result of prompting
people to practice social distancing.

Our findings have important policy implications,
suggesting that policymakers might increase
people’'s compliance with recommendations
to engage in social distancing, respiratory
hygiene, and mask wearing by taking actions
that emphasize the effectiveness of these
behaviors and that establish and solidify social
norms for performing them without reducing
the fear of contracting and spreading COVID-
19. Because successful social distancing leads
to lower levels of infection in a community and
may thus decrease anxiety about COVID-19, the
public may be tempted to stop performing these
recommended behaviors over time. Therefore,
in places where infection rates decrease to low
levels, policymakers may be wise to step up
information campaigns that reinforce the effec-
tiveness of the CDC's recommended behaviors
and that strengthen the norms for adherence.

Methods

Participants

We recruited participants through the survey
company Dynata, which hosts a nationally
representative online panel. Participation was
limited to U.S. citizens 18 years of age or older
and fluent in English. Data collection began
on April 24, 2020, with a preset target sample
of 3,500 participants, and continued through
May 11, 2020. A total of 41,274 individuals

were invited to participate; 4,453 consented
and completed the survey. Of these, 497 were
excluded according to preset criteria (such as
showing specific signs of inattentiveness), which
left 3,956 in the final sample, a 9.6% response
rate. The mean age was 48 years, 53% of partic-
ipants were female, and 48% were employed.
Table S1 in the Supplemental Material provides
additional statistics describing the sample.

Procedure

Participants responded to 122 questions about
the COVID-19 pandemic. In this article, we
report on a subset of the questions that focused
on three preventive behaviors recommended by
the CDC: social distancing, practicing respira-
tory hygiene, and wearing a mask in public. For
each of the questions assessing these behaviors
(five questions for social distancing, three for
respiratory hygiene, and one for mask wearing),
participants reported their degree of behavioral
compliance on a scale of 1 = notatallto 5 =
a great deal. See Table S2 in the Supplemental
Material for the exact questions and means.

Questions assessing the psychological
processes hypothesized to influence compli-
ance included items that measured perceptions
of the efficacy of the recommended protective
behaviors (such as “How effective do you think
each of these behaviors is in preventing the
spread of COVID-19?" [with each behavior listed
separately]), anxiety about COVID-19 (such as
“"How worried are you about getting infected
with COVID-19?"), the belief that each of the
recommended behaviors have become social
norms (such as "How much do you think your
friends and neighbors are engaging in each of
these behaviors?” [with each behavior listed
separately]), personal experiences of knowing
someone diagnosed with or suspected of having
CQOVID-19, and the perception that the number
of people sick with the virus had recently risen
locally. Except for the personal experience
questions, respondents answered all questions
on a scale of 1 = none to 5 = either a great deal
or extremely, depending on the wording of the
item. The personal experience question was
answered yes or no. Table S3 in the Supple-
mental Material lists the specific questions and
the results.
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The outcomes of social distancing behavior
were determined on the basis of participants’
responses to open-ended questions asking for
counts of the number of people (other than
household members) with whom they had
been in close contact, defined as being less than
six feet away, even if only for a second. These
numerical responses were summed to form one
total of number of contacts over the past seven
days. Find full details about the survey items and
procedures in the Supplemental Material.

Results

Our analysis focused on self-reported measures
of three behaviors: social distancing, prac-
ticing respiratory hygiene, and mask wearing.
We examined five potential predictors of these
preventive behaviors: perceived effectiveness,
anxiety about COVID-19, perceptions of social

norms, personal experience with COVID-19, and
perceived prevalence of COVID-19 in the local
environment.

We analyzed how strongly each of the psycho-
logical variables uniquely correlated with each
preventive behavior by conducting what is
known as an ordinary least squares regression
analysis for each preventive behavior. Table S4 in
the Supplemental Material displays the full set of
findings. Each regression analysis included the
five potential predictors, entered simultaneously.
Figure 1 shows the relationship between each
potential psychological predictor (assuming the
others are fixed) and each behavior, as indicated
by the regression coefficient. (For nonscientists:
the larger the coefficient, the stronger the asso-
ciation.) Our measure of perceived effectiveness
generated the largest coefficients for all three
behaviors, with the strongest association seen

Figure 1. Regression coefficients indicating how strongly each of five
psychological variables predicts the self-reported practicing of three
behaviors meant to limit the spread of COVID-19
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Note. For nonscientists: The regression coefficients indicate the strength and direction of the relationship between potential
psychological predictors of preventive behaviors (holding all other predictors fixed) and the average self-reported practice of
those behaviors. Perceived effectiveness = perceived effectiveness of the behavior; anxiety = fear of spreading or catching the
disease; descriptive norms = belief that the behaviors are common practice in the general population; personal experience =
having had COVID-19 or knowing someone who has been diagnosed or had major symptoms; local environment = belief that
the number of people sick with COVID-19 has recently increased locally; social distancing = staying home as much as possible
in the last seven days and trying to stay at least 6 feet away from other people; respiratory hygiene = engaging in behaviors
such as washing hands frequently; avoiding touching the eyes, nose, and mouth; and covering a cough or sneeze with a tissue.

Error bars show standard errors around the coefficients.

46

behavioral science & policy | volume 6 issue 2 2020



with mask wearing. The measures of anxiety
about COVID-19 and perceptions of social
norms generated the next largest coefficients.
The remaining two psychological variables we
examined—personal experience with COVID-19
and perceived local prevalence—generated
small coefficients, with personal experience
displaying no predictive power.

Because logic dictates that social distancing
minimizes exposure, we decided in advance
of the survey to include an analysis of the rela-
tion between exposures and the psychological
factor that turned out to be most predictive of
social distancing. Therefore, we next exam-
ined the relationship between the perceived
effectiveness of social distancing and the
number of self-reported exposures to people
not in the household. We hypothesized that
this relationship would be mediated by social
distancing—that is, that the perceived effective-
ness of social distancing would predict social

distancing behavior and that the resulting social
distancing would, in turn, be inversely related
to the number of exposures (that is, more
social distancing would be associated with less
exposure).

To analyze the extent to which social distancing
accounted for the influence of perceived
effectiveness on exposure, we performed a
mediation analysis. Finding a direct effect would
imply that the perceived effectiveness of social
distancing by itself predicted low exposure after
the influence of engaging in social distancing
was separated out. Finding an indirect effect
would imply that the perceived effectiveness
of social distancing predicts low exposure
because perceived effectiveness also predicts
social distancing behaviors. We found the latter
to be the case. In the language of the field, we
ran our mediation analysis'® with 5,000 boot-
strapped samples and found an indirect effect.
See Figure 2.

Figure 2. Mediation analysis relating perceived effectiveness of social distancing
to social distancing behavior & the number of close contacts made
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Note. The plot shows that the perceived effectiveness of social distancing correlates with the number of contacts closer than
six feet and that this association is mediated by social distancing behavior.

B values indicate how much a change in one variable will account for a change in the other variable and the direction of the
effect; a minus sign reflects an inverse relationship. All B values shown are statistically significant.

Cl = confidence interval. A 95% Cl indicates that in 95% of random samples from a population of interest, the value that was

measured will fall within the stated interval.

The importance of social distancing behavior as a mediator between perceived effectiveness of social distancing and the
number of contacts is indicated by the size of the B value for the indirect effect and by its being larger than the B value for the
direct effect (which does not take social distancing behavior into account).
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We also examined whether any demographic
features predicted preventive behaviors after we
controlled for the contributions of the psycho-
logical predictors. Women reported higher
adherence to all three behaviors than did men.
Married people reported more social distancing
and better respiratory hygiene than unmar-
ried people did. White people reported worse
respiratory hygiene and less mask wearing than
people of color did. College-educated respon-
dents reported more social distancing and
worse respiratory hygiene than people with
lower education levels did. Employed people
reported less social distancing but better respi-
ratory hygiene than unemployed individuals
did. Respondents with chronic health condi-
tions reported more social distancing and
mask wearing than those without such condi-
tions did. Higher income was associated with
more social distancing and mask wearing. The
more strongly respondents supported Presi-
dent Trump's policies and actions, the less likely
they were to report social distancing and mask
wearing. These results suggest that interven-
tions to encourage preventive behavior might be
especially important among some demographic
groups. See Table S4 in the Supplemental Mate-
rial for details.

Discussion

Our correlational analyses show that (a) the
perceived effectiveness of social distancing,
respiratory hygiene, or mask wearing predicts
the respective behavior strongly; (b) anxiety
about COVID-19 and perceptions of descriptive
social norms (that is, the belief that others are
routinely engaging in the preventive behaviors)
predict all three of these behaviors modestly;
and (c) perceptions of increases in local cases
predict these behaviors only weakly.

In addition, the perceived effectiveness of
social distancing predicts the level of self-re-
ported exposure, mediated by social distancing
behaviors. The results suggest the possibility
that perceived effectiveness of social distancing
could lead to adherence to social distancing
recommendations, which in turn could lower
exposure and thereby reduce the spread of
disease. However, because our study was

correlational and did not examine the same
group of people over time, it cannot establish
causation. Experimental research that manip-
ulates the perception of efficacy is required to
confirm a causal pathway to behavior.

Implications for Policy

Our survey results indicate that the perceived
effectiveness of a behavior that is meant to limit
the spread of COVID-19 is strongly correlated
with the performance of that behavior—which
might indicate that policymakers should
develop better strategies for conveying these
behaviors' effectiveness. Policymakers may
doubt that emphasizing efficacy will help
greatly, because past research relating to influ-
enza vaccines indicates that interventions aimed
at educating people about vaccine effectiveness
are not among the most successful.’* And it is
conceivable that our correlational result could
be explained if people who are already engaging
in preventive behavior feel obliged to rate
those behaviors as effective. However, the past
results relating to influenza vaccines may not be
directly applicable to the current situation. In
particular, people have not had time to develop
entrenched beliefs about which preventive
approaches to COVID-19 are most effective and
to thoroughly weave these attitudes into their
identities. This difference from past experience
may mean that preventive behaviors targeted to
COVID-19 can be influenced by informational
interventions in ways that behaviors related to
seasonal flu shots and other vaccines are not.

How policymakers can make use of our
finding of a modest tie between anxiety about
catching or spreading COVID-19 and compli-
ance behavior may also be unclear, because
previous research indicates that appeals based
on fear can backfire when there are no clearly
effective behavioral responses.”*? In the absence
of an available response, increased fear trig-
gers a defensive response or avoidance of the
information. Relying on the power of social
norms—emphasizing that social distancing,
respiratory hygiene, and mask wearing have
become common practice—might be a more
promising strategy. Previous literature has
demonstrated that social norm manipulations
can indeed promote desired behaviors.**
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Thus, although descriptive social norms were
not the strongest predictor in our study, they
may be one of the more fruitful areas for inter-
vention in the current coronavirus pandemic.
Our finding of a stronger role for norms in mask
wearing than in social distancing may relate
to mask wearing being publicly observable,
whereas staying at home is not as noticeable to
others.

Although no vaccine is yet available for COVID-
19, research on the psychology of vaccination
sheds light on interventions that have in the
past been effective at inducing people to adopt
behaviors meant to protect against infectious
disease.’* Some of the most successful inter-
ventions have harnessed social norms and
promoted behaviors directly without trying to
change beliefs (such as by giving reminders
or spelling out requirements).’® Our results
parallel that literature in pointing to the role
of social norms in influencing behavior. In
line with this recommendation, a finalist for a
public service announcement contest in New
York State emphasizes how out of place a
non-mask-wearer seems when in a large group
of mask-wearers.®

Implications for Communication
Strategies

Providing the public with accurate, understand-
able scientific information is essential in the
face of a new health risk,'*® such as COVID-
19. Beyond providing clear facts, messaging
by public figures strongly influences how
people perceive the effectiveness of preventa-
tive behaviors and the strength of social norms
relating to those behaviors, as well as how much
anxiety people experience about catching or
spreading the disease. Public figures have such
a powerful influence on public perceptions
because individuals often cannot themselves
judge the effectiveness of preventive measures;
because people differ in their firsthand expe-
riences with COVID-19; and because views on
the effectiveness of social distancing, on social
norms, and on the threat posed by the disease
can differ greatly across neighborhoods, cities,
and countries.*® Given that perceptions of the
effectiveness of preventive behaviors can be
undermined easily by incorrect or conflicting

information from official sources, it is crucial
that political leaders and health authorities
from the national level down to the community
convey accurate, consistent messages. Thus, at
a time when information is changing daily and
the threat is unprecedented in most people’s
experience, it is critical for official messages to
be aligned, to clearly reflect the effectiveness
of preventive behaviors in reducing the virus's
spread, and to reinforce the norms for adhering
to these behaviors. For example, if all public
health and political leaders deliver the message
that wearing masks is necessary, that consis-
tency will reinforce the social norm of mask
wearing.

Conclusion

The perceived effectiveness of behaviors meant
to limit the spread of COVID-19, anxiety about
the pandemic, and perceived social norms are
key correlates of self-reported adherence to the
preventive behaviors of social distancing, prac-
ticing respiratory hygiene, and mask wearing.
Health policy interventions that provide consis-
tent, accurate information about the level of
threat and the effectiveness of recommended
behaviors and that highlight high levels of
adherence as the norm may be essential to
maintaining the preventive behaviors over the
long term and to controlling waves of new
infections.

author affiliation

Broomell, Chapman, and Downs: Carnegie
Mellon University. Corresponding author’s
e-mail: downs@cmu.edu.

author note

This research was supported by National
Science Foundation Grant SES-2027405. We
are greatly indebted to Mandy B. Lanyon, Anna
Maria Berta, Meghan Behnke, and Jodie Hung
for their assistance with data management.

supplemental material
e http://behavioralpolicy.org/journal

e Methods & Analysis

a publication of the behavioral science & policy association


http://behavioralpolicy.org/journal

references

1. Barry, J. M. (2020, March 17). The single
most important lesson from the 1918
influenza. The New York Times. https://
www.nytimes.com/2020/03/17/opinion/
coronavirus-1918-spanish-flu.html 11

10. Hayes, A. F. (2018). Introduction to
mediation, moderation, and conditional
process analysis: A regression-based
approach (2nd ed.). Guilford Press.

19. Broomell, S. B. (2020). Global-local
incompatibility: The misperception
of reliability in judgment regarding
global variables. Cognitive Science,

_Kaufman, J., Synnot, A., Ryan, R., 44(4), e12831. https://doi.org/10.1111/

[\

8. Steinmetz, H., Knappstein, M., Ajzen, 17. Downs, J. S. (2014). Prescriptive
I., Schmidt, P., & Kabst, R. (2016). scientific narratives for communicating
How effective are behavior change usable science. Proceedings of the
interventions based on the theory National Academy of Sciences, USA, 111,
of planned behavior? A three- 13627-13633. https://doi.org/10.1073/
level meta-analysis. Zeitschrift fur pnas.1317502111
Psychologie, 224, 216-233. https://doi. 45 Fiscnnoff, B, & Scheufele, D. A. (2013).

. Srivastav, A, Santibanez, T. A., Lu, P. J.,

Stringer, M. C., Dever, J. A., Bostwick,
M., Kurtz, M. S., Qualls, N. L., & . ..
Williams, W. W. (2018). Preventive
behaviors adults report using to avoid
catching or spreading influenza, United
States, 2015-16 influenza season. PLOS
ONE, 13(3), Article e0195085. https://
doi.org/10.1371/journal.pone.0195085

. Ajzen, |. (2012). The theory of planned

behavior. In P. A. M. Van Lange, A.

W. Kruglanski, & E. T. Higgins (Eds.),
Handbook of theories of social
psychology (Vol. 1, pp. 438-459).
https://doi.org/10.4135/9781446249215.
n22

Broomell, S. B., Budescu, D. V., & Por,
H.-H. (2015). Personal experience with
climate change predicts intentions to
act. Global Environmental Change,
32, 67-73. https://doi.org/10.1016/j.
gloenvcha.2015.03.001

. Chapman, G. B., & Coups, E. J.

(2006). Emotions and preventive
health behavior: Worry, regret,
and influenza vaccination. Health
Psychology, 25, 82-90. https://doi.
org/10.1037/0278-6133.25.1.82

. Eccles, J. S, Adler, T. F,, Futterman, R.,

Goff, S. B., Kaczala, C. M., Meece, L. J., &
Midgley, C. (1983). Expectancies, values
and academic behaviors. In J. T. Spence
(Ed.), Achievement and achievement
motivation (pp. 75-146). Freeman.

Kok, G., Peters, G.-J. Y., Kessels, L. T. E.,
ten Hoor, G. A., & Ruiter, R. A. C. (2018).
Ignoring theory and misinterpreting
evidence: The false belief in fear
appeals. Health Psychology Review, 12,
111-125. https://doi.org/10.1080/174371
99.2017.1415767

0rg/10.1027/2151-2604/a000255

. Carey, B. (2020, March 19).

Complacency, not panic, is the real
danger. The New York Times. https://
www.nytimes.com/2020/03/19/health/
coronavirus-panic-anxiety.html

12.

13.

14.

15.

16.

Hill, S., Horey, D., Willis, N, Lin, V., &

... Robinson, P. (2013). Face to face
interventions for informing or educating
parents about early childhood
vaccination. Cochrane Database of
Systematic Reviews, 2013(5). https://doi.
org/10.1002/14651858.CD010038.pub2

Witte, K., & Allen, M. (2000). A
meta-analysis of fear appeals:
Implications for effective public
health campaigns. Health Education
& Behavior, 27, 591-615. https://doi.
org/10.1177/109019810002700506

Goldstein, N. J., Cialdini, R. B., &
Griskevicius, V. (2008). A room with

a viewpoint: Using social norms to
motivate environmental conservation
in hotels. Journal of Consumer
Research, 35, 472-482. https://doi.
org/10.1086/586910

Brewer, N. T., Chapman, G. B,,
Rothman, A. J., Leask, J., & Kempe, A.
(2017). Increasing vaccination: Putting
psychological science into action.
Psychological Science in the Public
Interest, 18(3), 149-207. https://doi.
org/10.1177/1529100618760521

Chapman, G. B. (2019). A
decision-science approach to
health-behavior change. Current
Directions in Psychological
Science, 28, 469-474. https://doi.
org/10.1177/0963721419854102

Plastic Tree Productions. (2020,

May 20). “That guy” [Public service
announcement]. In NBC News, Cuomo
reveals finalists for public service
announcement contest on mask
wearing NBC News now [Video file]
(2:24-2:54). https://www.youtube.com/
watch?v=Hi6W-hZyiNc

The science of science communication.
Proceedings of the National Academy
of Sciences, USA, 110(Suppl. 3),
14031-14032. https://doi.org/10.1073/
pnas.1902256116

€0gs.12831

50

behavioral science & policy | volume 6 issue 2 2020


https://www.nytimes.com/2020/03/17/opinion/coronavirus-1918-spanish-flu.html
https://www.nytimes.com/2020/03/17/opinion/coronavirus-1918-spanish-flu.html
https://www.nytimes.com/2020/03/17/opinion/coronavirus-1918-spanish-flu.html
https://doi.org/10.1371/journal.pone.0195085
https://doi.org/10.1371/journal.pone.0195085
https://doi.org/10.4135/9781446249215.n22
https://doi.org/10.4135/9781446249215.n22
https://doi.org/10.1016/j.gloenvcha.2015.03.001
https://doi.org/10.1016/j.gloenvcha.2015.03.001
https://doi.org/10.1037/0278-6133.25.1.82
https://doi.org/10.1037/0278-6133.25.1.82
https://doi.org/10.1080/17437199.2017.1415767
https://doi.org/10.1080/17437199.2017.1415767
https://doi.org/10.1027/2151-2604/a000255
https://doi.org/10.1027/2151-2604/a000255
https://www.nytimes.com/2020/03/19/health/coronavirus-panic-anxiety.html
https://www.nytimes.com/2020/03/19/health/coronavirus-panic-anxiety.html
https://www.nytimes.com/2020/03/19/health/coronavirus-panic-anxiety.html
https://doi.org/10.1002/14651858.CD010038.pub2
https://doi.org/10.1002/14651858.CD010038.pub2
https://doi.org/10.1177/109019810002700506
https://doi.org/10.1177/109019810002700506
https://doi.org/10.1086/586910
https://doi.org/10.1086/586910
https://doi.org/10.1177/1529100618760521
https://doi.org/10.1177/1529100618760521
https://doi.org/10.1177/0963721419854102
https://doi.org/10.1177/0963721419854102
https://www.youtube.com/watch?v=Hi6W-hZyiNc
https://www.youtube.com/watch?v=Hi6W-hZyiNc
https://doi.org/10.1073/pnas.1317502111
https://doi.org/10.1073/pnas.1317502111
https://doi.org/10.1073/pnas.1902256116
https://doi.org/10.1073/pnas.1902256116
https://doi.org/10.1111/cogs.12831
https://doi.org/10.1111/cogs.12831

